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CISCOM

INVEST IN A BIG DATA AND
MARTECH POWERHOUSE
THROUGH CISCOM’S
UNIQUE WEALTH
TRANSFER PLATFORM
FOR SMES.
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DISCLAIMER & FORWARD-LOOKING STATEMENTS

This corporate presentation (the “Presentation”) has been prepared by Ciscom Corp. (“Ciscom” or the “Company”) management and is based on public in
the Company’s confidential information. This Presentation is for information purposes only and is being made available solely to enable prospective s
evaluate the Company’s business model. This Presentation does not constitute an offer to buy/sell to any person. Any unauthorized use of this Present
prohibited. The information contained in the Presentation, made to you verbally and any other information provided to you (in writing or otherwise) in co
Ciscom and its business (the “Presentation Materials”) is subject to updates, completion, revision, verification and amendment without notice which
material changes. The Presentation Materials are not intended to provide financial, tax, legal or accounting advice and do not purport to contain all the in
a prospective vendor may require. Each stakeholder should perform and rely on its own investigation and analysis of the Company and the terms of any
Securities, including the merits and risks involved, and are advised to seek their own professional advice on the legal, financial and taxation consequeqc
or selling their business to the Company. | H

Certain statements in this disclosure may constitute “forward-looking” statements which involve known and unknown risks, uncertainties and other factor
cause the actual results, performance or achievements of the Company, or industry results, to be materially different from any future results, ¢
achievements expressed or implied by such forward-looking statements. When used in this presentation, such statements use such words as “may”, “
“will”, “intend”, “expect”, “believe”, “plan”, “anticipate”, “estimate”, and other similar terminology. These statements reflect the Corporation’s ¢
regarding future events and operating performance and speak only as of the date of this presentation. Forward-looking statements involve
uncertainties, should not be read as guarantees of future performance or results, and will not necessarily be accurate indications of whether or not

ach|eved Risk of not being able to find target acquisitions on an economically viable or at all. Lack of debt and/or equity financing to support clo_;h‘gm \

statements, including, but not limited to, the factors discussed below. For example, disclosures may contain forward-looking statements pertaan
subject matter: capital expenditure programs; supply and demand for the Corporation’s products and services and industry activity levels; target com
go public transaction; income tax considerations; and, treatments under governmental regulatory regimes. Financial reporting and disclosure may
financial measures and ratios, such as Notice to Reader (NTR) financial statements, organic growth, revenue growth from acquisitions, compa

authority reviewed this presentation and any representation to the contrary is an offense.

All dollar figures are in Canadian currency unless otherwise stated.
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CISCOM
Entrepreneurs are in need of
succession plans

Ciscom facilitates

Succession Plans and

Wealth Transfer for with Small

and Medium Businesses (SME)
In Canada, there are over 300,000

Boomer owned businesses, employing
under 20 pEC)ple- Source: Statistics Canada

S31 Billion:

Estimated Net Worth transfers in

the next 10 years
Source: Statistics Canada
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CISCOM

nC\ s Ciscom invests in established
businesses in the MarTech and

a\t AdTech sectors
c*

Businesses with a track record and:
17 . & '1 ’3'

> Sales/revenue of S5M to S30M
» Gross profit S2.5M+
» 4+ years history
» Growth minded
» Profitable

» Cash flow positive
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OUR ADVANTAGE

Ciscom is becoming a significant
market force through:

Mergers & Acquisitions

Attractive wealth transfers/successions

Harnessing talent, intelligence and agility
of independent entrepreneurs

Exponentially enhancing individual
contributions

Uniting forces to create an
AdTech/MarTech powerhouse with 1
delivery proficiency and big data expertise &%

. . B
» Empowering Investee Businesses

V. YV VVYVY
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OUR PROFITABLE GROWTH PLANS
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2023

» Revenue of $35.2M (audited)
» Cash-adjusted EBITDA of $1.8M

2024 to 2029

TN CSE: CISGDTCQB: CISCF

» Averaging 3 acquisitions per year starting in 2025
» Targets averaging S15M to $2C
» Margin improvement thr

cost synergies =

> 2029: e
> Sales of $341.0M (IFB
> EBITDA of $71 6M - ﬁ

orward looking s en the end of the presentation
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5 REASONS TO INVEST IN SMALLER

CAP ISSUERS Now:

L

CISCOM

» The movement or rotation of investment
to SCl is just getting started

» Interest rates are coming down —

significantly increasing net profit and cash
flows

» SCI have better earnings growth potential

» SCl are undervalued in the market —
averaging 23% lower multiples vs larger
cap issuers

» Money is flowing back to SCI — more
liguidity favors growth

‘ //“ CSE: CISC, OTCQB: CISCF
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REASONS TO INVEST IN CISCOM

Ciscomis: >
Profitable Acquisition Company ViSiON \

Forward Looking
Building on Strength

Actively Acquiring Businesses
Delivering on its Mandate
Positioned for Value Creation

VVVVVYVYY
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Entering a New Market Cycle SUCCESS Q&\ STRATEGY l




ADTECH & MARTECH VALUATION Mu

“... the median EV/Revenue multiple for AdTech companies reaching 2.7x in
Q4 2024

Source: Ycharts (finerva.com)

“...In Q4 2023, the median EV/EBITDA multiple for AdTech companies was
14.2x.”

Source: Ycharts (finerva.com)

Applying these multiples to Ciscom’s 2023 results, market valuation would be:

EV/Revenue (gross profit): $18.6M
EV/EBITDA (cash adjusted): $19.0M
Adding an acquisition with Revenue of $4.0M and an EBITDA of $750k*:
EV/Revenue (gross profit): $29.4M
EV/EBITDA (cash adjusted): $29.7M

- CISC current market cap: ~$5.0M

2024 Valuation Multiples

e (undervalued, significant upside)

* Please refer to forward looking statements on slide 2
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CISCOM

OPPORTUNITY TO INVEST IN CisCOM

Ciscom Limited .
Private Placement ViSIiON
of Shares.

Capital to extent M&A Activity
Current Low Market Cap points to
high Upside (ROI) N

Investors get an bonus of one full /
» a8 EXECUTE

SCCESE Q&\ STRATEGY

warrant per share
Open to anyone meeting criteria
Limited offer.

VV Y VYV
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CiSCOM PRIVATE PLACEMENT TERMS |

Purpose: M&A expenses and Convertible Debenture Repayment
Announcement: November 12, 2024
Closing: December 12, 2024
Placement Amount: $800,000

Price: $0.08 per Common share
Warrant:

» 1 full Warrant per Common share
» Price: $0.15

» Expiry: December 12, 2026

Share Issuance: 10,000,000

Open to all Investors meeting criteria
Management/Board Buy-in: 53.75%

YVVVVYVYV

YV VV

Management and board members are currently subscribing to over
50% of the placement, indicating the confidence insiders have Ciscom’s
business strategy and potential.
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CISCOM
FOR MORE INFORMATION ON
CiSCcOM PRIVATE PLACEMENT
CONTACT Michel Pepin CPA,CA

/ President & CEO
20 Bay Street, Suite #1110

(\ls‘!( \()\l Toronto, ON M5J 2N8
Fy 4N Vi A Cell: 416 569-3857

Office: 416 366-9727
Email: mpepin@ciscomcorp.com

To VIEW CISCOM’S PRESENTATIONS SCAN
ONE OF THE CODES

Private Placement  Website Corporate Entrepreneur Entrepreneur
presentation presentation presentation video o ® o @




