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DISCLAIMER

CORPORATE PRESENTATION

This corporate presentation (the “Presentation”) has been prepared by Ciscom Corp. (“Ciscom” or the
“Company”) management and is based on public information and the Company’s confidential information. This
Presentation is for information purposes only and is being made available solely to enable prospective
stakeholders to evaluate the Company’s business model. This Presentation does not constitute an offer to
buy/sell to any person. Any unauthorized use of this Presentation is strictly prohibited. Distribution or copying of
this Presentation, in whole or in part in any medium, to any person other than the recipient is prohibited without
the prior written consent of the Company.

The information contained in the Presentation, made to you verbally and any other information provided to you
(in writing or otherwise) in connection with Ciscom and its business (the “Presentation Materials”) is subject to
updates, completion, revision, verification and amendment without notice which may result in material changes.
The Presentation Materials are not intended to provide financial, tax, legal or accounting advice and do not
purport to contain all the information that a prospective vendor may require. Each stakeholder should perform
and rely on its own investigation and analysis of the Company and the terms of any offering of the Securities,
including the merits and risks involved, and are advised to seek their own professional advice on the legal,
financial and taxation consequences of selling their business to the Company.
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galth Transition

Ciscom CORP.

Profit & Growth Through o aEueN
Entrepreneurs’ Exits A RN |
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Creating Opportunitiesfor: eurs

Private companies require Intergenerational Wealth

succession plans Transfer

* There are over 300,000 Boomer owned Demographics show that there is a
businesses in Canada that employ under 20 massive wealth transfer in the next
people, representing 7% to 8% of GDP.* couple of decades as entrepreneurs

look to exit. The opportunities

e Most of tthese businesses have no defined created by this shift are massive.

succession plan. .
$31 Billion: Eestimated Net Worth

transfers in the next 10 yrs.*
*Source: Statistics Canada

X
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* This creates a great opportunity for Ciscom
shareholders.




| Ciscom’s Busing

-

» Ciscom actively invests in, acquires, and manages market leading companies in the
Information and Communication Technology (ICT) sector.

A\

Attractive to entrepreneurs who monetize their equity and continue contributing.

A\

Ciscom shareholder value further enhanced through acquisitions.

A\

Acquisitions create a technology powerhouse with delivery proficiency and big data
expertise.

» Targeting SMEs with proven profitability.

Attractive wealth transfer/succession

Buying at private company multiples

Tax benefits — lifetime capital exemption and rollover of shares

Ability to use Ciscom shares to fund acquisitions

Harnessing talent, smarts and agility of independent entrepreneurs

Exponentially enhancing individual contributions to cohesive and powerful team collaborations /A
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Millions

2024

Ciscom Financial Outlook

2025

2026

= Revenue run rate acquired

2027

=== Revenue (IFRS)

2028

$373.0M

2029

EBITDA

Millions

2024 2025 2026 2027 2028 2029
Revenue acquired 67,275,000 | 110,672,875 | 167,866,612 | 233,777,942 | 298,973,508 | 373,406,786
Revenue (IFRS) 39,780,822 72,015,341 | 132,976,201 | 201,408,079 | 264,083,097 | 341,036,923
EBITDA 3,600,164 10,802,301 23,935,716 40,281,616 55,457,450 71,617,754
6
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2023
» Revenue of $35.2M (audited)
» Normalized Cash EBITDA of S1.8M

2024 to 2029
» Target of 2 to 3 acquisitions per year
starting in 2025
» Improvement margins through
consolidation and cost synergies
» 2029 target:
> Sales of S341.0M (iFrs)
> EBITDA of §71.6M

Please refer to forward looking statements
at the end of the presentation

X
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Financial

Ciscom CORP.
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On the day Ciscom shares started to publicly trade, Ciscom was self-sufficient:
» Sizable Revenues
» Positive Cash Flows from Operation 2023 & YTD 2024
» Positive Operating Profit (EBITDA) 2023 & YTD 2024

» 2023 Acquisition & Organic Gross Profit Growth: 200.5%
» 2023 Organic Gross Profit Growth: 18.1%
» YTD Q2 2024 Organic Gross Profit Growth: 19.5%

» Continued Growth Momentum

CSE: CISC, OTCQB: CISCF
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31 Dec 2023 YTD 30 Jun 2024

Historically the first 6 months = 40% of revenue (12 months) (6 months)
(Audited) (Not audited)
Growing Revenue Base S35.2M S17.3M

Gross Profit Growth 200.5% 19.5%

Cash-Based EBITDA increase S1.71M S0.83M

Cash-Based Net Income increase S1.44M S0.84M

» Positive Operating Cash Flows
» Self-funding/sufficient

X
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Economy

Ciscom CORP.
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Market Cap
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| Economic Environt

Early 2022 - Capital markets turn cold:
» Interest rates increased (several times)
» COVID “market fever” ends. Money is repurposed to reduce risks to:
» Fixed income (Bonds)
» Large cap issuers
» Market liquidity dries up for smaller cap issuers — inability to raise equity/financing

Early 2024 - Liquidity starts to flow back in the market

» Markets reach new highs
» Funds start flowing back to smaller cap issuers

Q3 2024 - Market pauses & begins to correct downward

» Reduction of interest rates
» Employment numbers weaker than expected
» Al and Tech companies see greatest downward adjustment /A

11 (_ZlSC()El
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| Economic Environ

Negative Impacts on Ciscom:
» Equity harder to find on attractive terms
» Banks/Lenders generally tightening credit criteria
» Increased interest rates
» Qutcome: Delays to acquisitions’ road map

Positive Impacts on Ciscom:

Achieved continuous growth and positive EBITDA

Increased cash flows

Increased both top and bottom line

Paid down debts

Continued efficient management of the balance sheet

Initiated IR campaign — active in all relevant social media platforms
Outcome: Ciscom now very well positioned and perceived by market players

VVVVVYVYY
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| Economic Environ

5 big reasons to invest in Smaller Cap Issuers (SCI) now:

» The movement or rotation of investment to SCl is just getting started

» Interest rates are coming down — significantly increasing net profit and cash flows
» SCl have better earnings growth potential

» SCl are undervalued in the market — averaging 23% lower multiples vs larger cap issuers
» Money is flowing back to SCI — more liquidity favors growth

X
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| Issued & Outstal

» Total shares issued: 53,563,833
» Free trading shares: 35,404,699
» Escrowed/restricted shares: 18,159,134
» Total shares traded to date: 13.3M

(since June 30, 2023)

» Stock Options (avg strike price of $0.27, last maturity June 2029)
» Warrants (strike price of $1.00, last maturity February 2026)
» Performance Warrants (strike price of $0.25, last maturity May 2025)

14 CSE: CISC, OTCQB: CISCF

100.0%
66.1%
33.9%

47.6k/day

3.743M
0.483M
0.500M
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|Building Shareholder Ve

Factors influencing market capitalization (valuation):

» Fundamentals:
» Growing Revenue
» High Client Retention

» Employee Engagement
» Low Staff Turnover

» External Factors:
» Mixed economic environment
> New IR/promotional campaign v~
» Positive public image of Ciscom and its Management v
» Prolonged period of artificial negative pressure on stock X

» Growing profits

» Growing cash flows

» |Investing in tomorrow
» Industry leadership

e e
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Factors influencing the market capitalization (valuation):
» Market Sentiments:

16
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General Perception
Board Experience

v
v

Management Expertise v~

Financial Performance

Growing Cash Flows

v

Right time, right place

Business model

v

Ciscom is:

Forward Looking

Building from Strength
Entering a New Market Cycle
Acquiring Businesses
Delivering on its Mandate
Positioned for Value Creation

VVVYVYVY
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Discussion
Ciscom CORP.
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Questions
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Certain statements in this disclosure may constitute “forward-looking” statements which involve known and unknown risks, uncertainties and other factors
which may cause the actual results, performance or achievements of the Company, or industry results, to be materially different from any future results,
performance or achievements expressed or implied by such forward-looking statements.

”n u n u

When used in this presentation, such statements use such words as “may”, “would”, “could”, “will”, “intend”, “expect”, “believe”, “plan”, “anticipate”,
“estimate”, and other similar terminology. These statements reflect the Corporation’s current expectations regarding future events and operating
performance and speak only as of the date of this presentation.

Forward-looking statements involve significant risks and uncertainties, should not be read as guarantees of future performance or results, and will not
necessarily be accurate indications of whether or not such results will be achieved. Risk of not being able to find target acquisitions on an economically viable
or at all. Lack of debt and/or equity financing to support closing on acquisitions. Reliance on key personnel. Rising interest rates.

A number of factors could cause actual results to differ materially from the results discussed in the forward-looking statements, including, but not limited
to, the factors discussed below. For example, disclosures may contain forward-looking statements pertaining to the following subject matter: capital
expenditure programs; supply and demand for the Corporation’s products and services and industry activity levels; target company acquisitions; go public
transaction; income tax considerations; and, treatments under governmental regulatory regimes. Financial reporting and disclosure may contain non-IFRS
financial measures and ratios, such as Notice to Reader (NTR) financial statements, organic growth, revenue growth from acquisitions, comparable growth,
EBITA, EBITDA, adjusted EBITDA, adjusted EPS, free cash flow and net debt, which are not recognized measures of financial performance or liquidity under
IFRS.

No securities commission or other similar regulatory authority has passed on the merits of the securities described herein. Nor has any securities commission
or similar regulatory authority reviewed this presentation and any representation to the contrary is an offense.
/A
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All dollar figures are in Canadian currency unless otherwise stated.




Michel Pepin, cpa ca
/ PRESIDENT & CFO
-

20 Bay Street, Suite #1110

CONTACT Us CISCOM  oonoonmsians

——= CORPORATION =— Cell: 416 569-3857
Office: 416 366-9727
Email: mpepin@ciscomcorp.com
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